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Introduction 
Ends Meet company is an up coming firm that deal with consumer goods ranging from television sets to fridges and water dispensers. The firm was established in 2015 and begun its operations in 2016. Being a small starting firm, it employed three sales staff Ashish, Jane and John. The three have been making sales since 2016. The firm recently employed be as the data analyzed and introduced incentive based renumerations to sales representatives. Among the three the one with high sales is awarded by the management. As the data analyst for Ends meet, I’m tasked with the responsibility to determine which employee has made more sales since 2016, which year the firm made more sales and each employees sale per year. 
Analysis
Highest selling employee over the years
	To determine which employee made the highest sum of sales over the three years we create a pie chart showing each employee’s selling percentages. The employee with the highest percentage carries the day. 

Of the total sales made since 2016, the highest selling agent is Jane making sales of 35%. The second-best sales person was Ashish with selling percentage of 33. This implies that Jane is the best sells person at Ends meet firm.





Individual sales per years
	To determine personal sales per years we carry out clustered bar chart as shown below.  

From the clustered bar chart the highest selling representative in 2016 was John with Ashish and Jane tying. In 2017 the highest seller was Ashish followed by Jane and finally John. In 2017 Jane was made the highest sales compared to the rest. This analysis shows how competitive sellers are since each toped in the last three years. 
The bestselling years
	To analyze which year the Firm made highest sales we would plot single column bar chart with sales on y-axis and years on x-axis. After making the plot the data below was arrived at.

From the bar char Ends Meet Company made the highest sales in 2016. In 2017 the firm’s sales reduced drastically and significantly increase in 2018.
Tota Sale Since 2016




Total	
Ashish	Jane	John	6386039.2274457365	6665269.3829851812	6148152.828352523	

Sales per Representative per year

2016	Ashish	Jane	John	2107310.4933071365	2135824.522423408	2333250.875270017	2017	Ashish	Jane	John	2356654.5611956278	2082685.9749489909	1712599.4373974591	2018	Ashish	Jane	John	1922074.1729429711	2446758.8856127849	2102302.5156850442	



Sales per Year

Total	2016	2017	2018	6576385.8910005651	6151939.9735420793	6471135.5742408009	



